Assurity.

Quick Issue Specified Disease Insurance
Sales Idea: Bridge the Elimination Period

Market Watch

Individual disability income (DI) insurance is the gold standard for income protection, but most policies carry
a 90-day elimination period. During that waiting period, a client facing a specified disease has no way to
replace income, leaving them to drain savings or go into debt before their DI benefits ever pay a dollar.

Client Scenario

Adam, age 42, recently purchased an individual DI policy with a 90-day elimination period and a monthly
benefit of $3,500. He's well-protected against a long-term disability, but completely exposed for the first three
months after a disabling condition. His emergency savings might not last while waiting for benefits to begin.

...............................................................................................................

Solution

Adding a specified disease policy creates a complete income protection stack: It pays a lump sum upon the
diagnosis of a covered condition to help during the elimination period gap, while DI steps in with monthly
income benefits starting at month 4. Together, they provide protection from day one through recovery.

Adam’s monthly take-home income $5,840
DI elimination period 90 days

Income gap $17,520 Key Talking Points
(3 months without DI benefits) !
“Your DI policy is excellent, but you don’t get

Monthly living expenses x 3 months + $10,000 . , S ,
v 9 exp 3 benefits until after the elimination period.”

.................................................

Total Quick Issue Specified $30,000 “Specified disease insurance pays immediately
Disease Coverage Recommended ! after diagnosis. It helps fills the gap your DI
coverage leaves open.”

Disab_ility Income Ipsurance Monthly $80.00 “Together, these two policies give you
Premium (Already in force) complete protection: a lump sum now,
Quick Issue Specified Disease $35.7 monthly benefits later.”

Monthly Premium

Total Monthly Premium $115."

llustration based on male, Age 42, Non-tobacco, New York
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[MPORTANT NOTICE— SPECIFIED DISEASE INSURANCE PROVIDES LIMITED BENEFIT COVERAGE. It is not a comprehensive major medical plan or Medicare supplement policy and does
not satisfy the requirement for minimum essential coverage under the Affordable Care Act (ACA). It is not a substitute for major medical insurance and may not be appropriate for
Medicaid recipients. Assurity is a marketing name for the mutual holding company Assurity Group, Inc. and its subsidiaries. Those subsidiaries include but are not limited to: Assurity
Life Insurance Company and Assurity Life Insurance Company of New York. Insurance products and services are offered by Assurity Life Insurance Company in all states except New
York. In New York, insurance products and services are offered by Assurity Life Insurance Company of New York, Albany, NY. Product availability, features and rates may vary by state.
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